CO NNECT I V I T Y SO LUTI ON

KBR is a global provider of differentiated
professional services and technologies within
the Government Services and Technology
sectors, employing approximately 37,000 people
globally.
At the start of lockdown, as a result of COVID-19,
KBR identified that it needed to increase its
IT infrastructure as staff were asked to work
remotely. Keysource was appointed to deliver a
new web circuit to the colocation site within a
tight two-week timeframe in order to terminate
racks and route and install a virtual ASA for
Cisco AnyConnect VPN. The solution extends
the existing colocation services providing KBR
with a single service management solution
from Keysource, which supports the business
and its increased requirements for remote
access.
Keysource achieved this with no impact on
current KBR operations in a live environment,
accessing materials and working within
Covid-19 on-site restriction
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KEY HIG H LI G H TS
The project included:
•
•
•
•

Successful delivery and migration of a new 1Gig
dedicated Internet circuit with /29 IP V4 public address
space.
Delivery of a full turnkey solution within a restricted live
environment.
Implementing a RJ-45 Copper presentation to KBR’s
rack – including a cross-connect deployment.
Clear and frequent communications with the client
and Datum throughout the deadline-driven project.

www.keysource.co.uk

QUOTE
“Over the past 13 years Keysource has provided
us with a full range of data centre operational
services including planned and reactive
maintenance support on the critical M&E
infrastructure located at our head office in
Leatherhead. This project ultimately played its
role in supporting us to ensure that 90% of our
global workforce could successfully work from
home during Covid-19 and continue to operate
‘business as usual’ as far as possible. “
Tony Monella, EMEA Operational Team Lead, KBR
“We have a good knowledge of the key providers
across Europe and are able to help our clients
find the perfect fit. This enables them to save time
and money and find a partner that best meets
their current and future needs.”
Luke Brimelow, Key Account Manager, Keysource

